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Your customers have come a long way since Value-Added Selling was published twenty-five years ago.
More knowledgeable, proactive, and price conscious, they regularly scour the Internet for low prices and
have come to expect much more for each dollar they spend.

Now, Tom Reilly has updated his sales classic to address a marketplace where slashing deals has become the
standard response to buyers’ addictions to bargain-basement prices. Used to great success for more than two
decades and through every type of economy, Reilly’s pioneering value-added sales method operates
according to two simple rules: Add value, not cost; sell value, not price. It’s the only way to protect your
profit margins with today’s customers.

Value-Added Selling provides the strategies and tactics you need to not only close more sales but to improve
repeat business by understanding buyers’ needs from their perspective— and defining “value” accordingly.
Reilly then helps you:

Build a master plan that clearly directs your selling efforts●

Create sales tools that help you communicate your value●

Develop and execute effective value-added sales calls●

Connect with and sell to decision makers at the highest levels●

Increase customer retention by continuously creating new value●

There’s nothing stopping you from joining the armies of salespeople who choose to compete on price. You
can always lower your price and land a few sales. But at what cost? If you want to sell more products or
services, more profi tably, to more people, you must resist this temptation and begin focusing on value.

Use Value-Added Selling to consistently deliver meaningful value to your customers, compete at a higher
level than your competition, and protect your profi ts in any kind of economy.
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From reader reviews:

Bert Gomes:

Information is provisions for those to get better life, information presently can get by anyone with
everywhere. The information can be a understanding or any news even an issue. What people must be
consider when those information which is inside the former life are challenging to be find than now's taking
seriously which one is suitable to believe or which one often the resource are convinced. If you find the
unstable resource then you understand it as your main information it will have huge disadvantage for you.
All those possibilities will not happen inside you if you take Value-Added Selling: How to Sell More
Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e as the daily resource
information.

Thomas Schulz:

People live in this new day time of lifestyle always make an effort to and must have the spare time or they
will get lots of stress from both day to day life and work. So , if we ask do people have free time, we will say
absolutely of course. People is human not only a robot. Then we inquire again, what kind of activity are you
experiencing when the spare time coming to you of course your answer will certainly unlimited right. Then
do you ever try this one, reading books. It can be your alternative inside spending your spare time, the
particular book you have read is definitely Value-Added Selling: How to Sell More Profitably, Confidently,
and Professionally by Competing on Value, Not Price 3/e.

Patricia Cockrell:

Do you one of the book lovers? If yes, do you ever feeling doubt when you are in the book store? Aim to
pick one book that you find out the inside because don't ascertain book by its include may doesn't work here
is difficult job because you are scared that the inside maybe not because fantastic as in the outside seem
likes. Maybe you answer is usually Value-Added Selling: How to Sell More Profitably, Confidently, and
Professionally by Competing on Value, Not Price 3/e why because the wonderful cover that make you
consider concerning the content will not disappoint you. The inside or content is definitely fantastic as the
outside or even cover. Your reading 6th sense will directly make suggestions to pick up this book.

Ivan Dinkel:

Do you like reading a book? Confuse to looking for your selected book? Or your book was rare? Why so
many question for the book? But virtually any people feel that they enjoy to get reading. Some people likes
looking at, not only science book but additionally novel and Value-Added Selling: How to Sell More
Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e or perhaps others sources
were given know-how for you. After you know how the good a book, you feel need to read more and more.
Science reserve was created for teacher or students especially. Those books are helping them to increase their
knowledge. In various other case, beside science publication, any other book likes Value-Added Selling:



How to Sell More Profitably, Confidently, and Professionally by Competing on Value, Not Price 3/e to make
your spare time a lot more colorful. Many types of book like here.
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